@ifsa-network.com ‘
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WHO ARE WE?

A part of World's Largest Finance Student Run Organization

International Network

IFSA Network spans multiple countries with Ivy Leagues like
Harvard being proud partners in multiple events...

ey HARVARD

s UNIVERSITY
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et Y= SanAndrés
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GLOBAL CASE f;‘

COMPETITION AT HARVARD

Students get the opportunity to collaborate with like-
minded internation peers on whitepapers, corporate
projects and other career building opportunities that
strengthen their interpersonal skills as well

National Level Case Competition Winners & Finalists

D> CR:Y
HSBC

Top Companies & Institutions where our Alumni are

4 AMERICAN
EXPRESS

BAIN & COMPANY

BankofAmerica __

<>

DE Shaw & Co

l s JPMorgan

IFSA Ramjas Team Achievements
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GLOBAL CASE
COMPETITION AT HARVARD

Global 2nd

Kevin Xu
Initiative

Global 2nd

EY

National 5th



OUR SERVICES

ESH

Investment &
Portfolio Research

* Comparative analysis of
investment strategies and
portfolio frameworks

* Research-driven insights on
industries, sectors, and
companies

Financial
Modelling

Building comprehensive
financial models for business
planning & decision-making

Scenario analysis and sensitivity
testing to assess different

financial outcomes

Cash flow forecasting models

Market Research &
Trends Analysis

Market research reports on
industry trends, competitors,
and Consumer

Behaviour Competitor analysis
and benchmarking

Market entry and expansion
strategies

Ramjas

FSA &
Budgeting

Financial statements analysis:
balance sheets, income
statements & cash flows

Budgeting & forecasting models
to help plan for the future



OUR SERVICES

ESH

Strategic
Planning

Strategic plans and roadmaps
for business growth

Analysis and identification of
key strategic priorities

Business process optimization
recommendations

Operational
Improvements

Process mapping and analysis
to identify bottlenecks

Recommendations for
improvements and cost
reduction

Organisational
Analysis

Organizational structure
assessments

Recommendations for
improving workplace culture

Talent acquisition and retention
strategies

Ramjas

Growth &
Expansion

Market entry strategies for new
geographic regions or customer
segments

Expansion plans for existing
markets

Feasibility studies and risk
assessments



OUR PROCESS

IES5,

Network

Problem Alighment &

Deliverable Finalisation Execution & Review Handover & Closure
Final deliverables list- deck,

models, reports, dashboards
Timeline and Review cadence

Weekly/ bi-weekly google

Walkthrough and delivery
meet-check-ins

of finalized deck, reports,
models and executive

’ summary
¢ ®
v |
v - ® ¢
v — o °
v - Team Selection Mid- course

& Role Allocation corrections
Identify candidates Incorporate feedback
based on skills required and recalibrate scope if

per workstream required




PROJECT SHOWCASE IN ACTION

A look inside our live client work - financial models, market research and
strategy decks built by the IFSA Ramjas team.

LIVE PROJECT EXPERIENCE

Applying financial research to solve real business problems.

| $1.20M $141
o s PR

Each project culminates in professional deliverables including reports,
dashboards, valuation models, and executive presentations.

Industry-Oriented Solutions
Projects cover equity research, valuation, budgeting, strategic planning,
market research, organizational analysis, and business expansion
strategies.

Professional Deliverables
/i I Every engagement follows a structured workflow with periodic
reviews, ending in investment models, dashboards, consulting

reports, and executive-ready presentations. . .
& ' s’

Transforming classroom knowledge into practical business impact
through real consulting engagements.



WORK SNAPSHOT
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Bootstrapped vs VC Backing Projected [K&:E1 N WAL
Financial Trends Scenarios (¥Cr) VC Funding

Revenue composition:
Bootstrapped scenario

VC-backed
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SUCCESS STALLED: NOT BY TECH, BUT BY TIMING AND BUY-IN EY
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Spotify Technology S.A. @Spotify
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Revenue Schedule
Projected
(ELIR 000, ercept share and per share doca)
For comversion, 15-0.85 EUR 13y00 1301 1[31/2002 1231/2003 12/31/2004 1[31/2005 1312026 131/ npYE 13200
Premium ARPU (EUR/manth) 3 n 462 45 5% 562 5% 640
Price Growth Rate (%) 188% 0.23% 0.69% 24.09% 6.72% 6.72% 613 672% 6.72%
Ad-Supported ARPU (EUR/month] 02 030 3% 1 033 (X 03 032 03 03
Premium Subscribers X sl 31236 35936 4344 47564 472
Subscriber Growth Rate - 161% 135% 150% 15.0% 15.0% 150% 15.0% 15.0%
Adsupported MAUs 1900 26 3600 33000 45344 54151 63824 THET 36640
18.% 5.7% 28.5% 38% 19.3% 194% 7% 15.1% 179%
Total MAUS [in millions) 34500 406.00 489.00 602.00 65151 T65.81 30088 105167 121032 141361
Premium Revenue 673506000  7968240.00 9095850.00 10543536.00 15052516.23 1848163872 2269195161 17861418.34 34208544.29 4200161271
Ad-supported revanue £5892000 80682000 1216656.00 143328000 1511640.00 175754830 203830645 27381368 284738771 335816716
‘Total Revenue from Subscriptions 739398000 877506000 10312506.00 12036816 00 16564156 23 20239187 62 2479085807 303388202 37056132.00 4535977987
Other Revenue 48602000  B92940.00 14143400 121018400 39584317 200167730 45134301 3000187.78 166489218 448613207
62% 9% 121% 9.1% 23% 0m 5.0% 9.0% 9.0% 9.0%
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SERVICE GOAL

ESH

Ramjas

To develop institutional-grade investment judgment by converting
research, modelling, and policy insights into actionable capital

allocation decisions.

©®© Goal

e core Equity research Financial Inv.estment Policy, ESG & Profitability
e & company modelling & thesis & mock impact finance Analysis,
—0 i 98 b ortfoic —® —0
S kl I I S analysis valuation m::: eon::nt & markets Growt.h/
9 research Expansion

optimization

Written thesis Competitive landscape

Risk-return profiles

Peer Benchmarking Industry overview

3-statement model
DCF Valuation

Sensitivity/ Scenario

Earnings preview ESG- adjusted valuation Capital structure

Final
Output

Company coverage Portfolio attribution Stakeholder/ governance analysis

Performance report Analysis

reports Value chain mapping

analysis




WHY PARTNER WITH US? IESA.

Ramjas
Cross-IFSA Collaborations

... Leveraging IFSA Collaborations to unlock work and development
synergies

UNIVERSITE

I Bl DE GENEVE

GENEVA SCHOOL OF ECONOMICS
AND MANAGEMENT

Erasmus
University
Rotterdam
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= Developing Intra-IFSA pipeline to enhance
global alumni & networking exposure
unlocking synergies across knowledge sharing
& opportunities.
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= Partnering on brand development, Research
and Analysis and Marketing fronts.




OUR TEAM

IESA,
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Ritik Sinha
President

Pradyun
Sharma

Vice-President

Pearl Bang
Secretary

THE CORE

CFA L2 Cleared | Global 2" @
GCC Harvard | Co - Founder
@TSF | Consulting Intern @
CBRE | NISM 8,15 | Projects -

Bambrew, Rebel Foods

CFA L1 Candidate | Global 2nd
@ GCC Harvard |
Head of Events @ TSF| 2"d
Runner-Up @ SSCBS

CA Finalist | CFA L1 Cleared |
CFO's Office Intern @
Neeman's | Project associate —
Bambrew, Indigenesis
Consulting, AJMS Global

Anshpreet Singh
Director of Finance

Quant @ Devine Group |
Thales Capital | Published
Quant Researcher |
Beluga Bits (Arctic Whale
Research)

Manas Tiwari
Director of Relations

Co-Founder, Koan | EFI
Oxford Scholar | Research
Editor @ RER | Kevin Xu,

Global 24| BRICS YIP

Waitlist

Vatsal Jain
Director of Finance

CFA L1 Cleared | EY
Cafta Top 5 National |
Finance Intern @ BSNL |
Project Associate @
Rebel Foods

Varun Bhardwaj
Director of Relations

US CMA Cleared (Charter
Awaiting) | CFA L1
Candidate | Project

Associate @ Saveit, CRY,

UWD

Vanshika
Director of Research

CFA L1 Cleared | Bronze@
Royal Commonwealth
Society | Code in Place |
Project head@ Candor
Capital

Basundhra Ghosh
Director of Engagement

Aspire Fellow | Research
Associate at IISPPR |
Finance and Economic
Research

Ramjas

Viren Kakkar

Director of Research

CFA L1 Cleared | Case Wins

-1IM, lIT | Product @ VXN |

NISM 8| Project Associate
— NYKAA, Rebel Foods

Navya Gupta

Director of Engagement

Intern@ NITI AAYOG,
CARS24, CAREER360 |
Accolades at IITD, LSR |
Project Associate: Teach
for India,


https://www.linkedin.com/in/ritiksinha85/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3Bv3V7bt%2BWSlWKgEcNkGGUdQ%3D%3D
https://www.linkedin.com/in/pradyumnsharma01?miniProfileUrn=urn%3Ali%3Afs_miniProfile%3AACoAAEAf4XMBgTXyDXTOiSWib0P9GwDCV1GCBNA&lipi=urn%3Ali%3Apage%3Ad_flagship3_search_srp_all%3BQa93WCI8TWWq1fc1qcl8Pg%3D%3D
https://www.linkedin.com/in/pradyumnsharma01?miniProfileUrn=urn%3Ali%3Afs_miniProfile%3AACoAAEAf4XMBgTXyDXTOiSWib0P9GwDCV1GCBNA&lipi=urn%3Ali%3Apage%3Ad_flagship3_search_srp_all%3BQa93WCI8TWWq1fc1qcl8Pg%3D%3D
https://www.linkedin.com/in/pearl-bang-00564b291/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3BXOb1yIXHRG2SrfG8iwWRhw%3D%3D
https://www.linkedin.com/in/anshpreet-singh-chawla?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base_contact_details%3BwGR%2BA0UnQw68Y5uPIEA%2FXA%3D%3D
https://www.linkedin.com/in/vanshika-13s09y06/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3B6eUxHYLRSJulRizvYvCq3A%3D%3D
https://www.linkedin.com/in/viren-kakkar-286243320/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3ByqgKp6agQfWy3Hg5cgNBUg%3D%3D
https://www.linkedin.com/in/vatsal-jain-68a072319/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3Bzcw7eJIjTvC1qZlc5%2FWESw%3D%3D
https://www.linkedin.com/in/manas-tiwari-b8117326a/overlay/contact-info/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3BxZxgOUsuSumDmnYeZre1Tg%3D%3D
https://www.linkedin.com/in/varun-bhardwaj-24226832a/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3BXDMjcJw3TuyLDlryyrJrcg%3D%3D
https://www.linkedin.com/in/navya-gupta-1bb870277/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3B5kNXiSa6SsC1%2B7BvGxERvQ%3D%3D
https://www.linkedin.com/in/basundhara-ghosh-a16055246/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3B02aKFbO1S9Opm1qoha5MIg%3D%3D
https://www.linkedin.com/in/basundhara-ghosh-a16055246/overlay/about-this-profile/?lipi=urn%3Ali%3Apage%3Ad_flagship3_profile_view_base%3B02aKFbO1S9Opm1qoha5MIg%3D%3D

@ ‘ ramjas@ifsa-network.com

CONTACT US

Vatsal: +91 94785 09991
k Vanshika: +91 98117 64848
Viren: +91 99886 01190
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